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and managed the library collection in the national headquarters office. She is also
the author of several articles and book chapters in various valuation-related publi-
cations. Mrs. Platt is the current editor of the Special Libraries Association Business
& Finance Division Bulletin and has been a member of that association for 10 years.
In addition to speaking at library conferences on Internet searching techniques, Mrs.
Platt has spoken at local and national valuation conferences. Prior to Willamette
Management Associates, Mrs. Platt worked for the Chicago law firm Kirkland & Ellis
and the Main Library at Michigan State University.
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School of Business, and a bachelor of science degree in business administration
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accredited senior appraiser of the American Society of Appraisers, certified in busi-
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has been to determine the economic value of intellectual property including patents,
copyrights, trademarks, and trade secrets.
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degree in business administration from Warner Pacific College. He is a certified
public accountant and is a member of the American Institute of Certified Public
Accountants and the Oregon Society of Certified Public Accountants.

Charles A. Wilhoite is a principal of Willamette Management Associates and a direc-
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economic analysis, and financial advisory services. Mr. Wilhoite holds a bachelor of
science degree in accounting and a bachelor of science degree in finance, both from
Arizona State University. He is a certified public accountant and is accredited in busi-
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the American Society of Appraisers, certified in business valuation. Mr. Wilhoite
serves on the board of directors of Oregon Health Sciences University, the Portland
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designations and is a fellow of the Canadian Institute of Chartered Business Valuators.
Author of Financial Litigation—Quantifying Business Damages and Values (Canadian
Institute of Chartered Accountants) and coauthor of Guide to Canadian Business
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